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Protected with Bug Free Grains Stored Product Solutions Unprotected grain after 150 days of insect infestation*

Stay Clean with Stored Grain Insect Solutions
Protecting post-harvest grains from insect infestations is the key to 

protecting profits. The Bug Free Grains lineup of products offers an 
array of solutions that promote insect control from start to finish. From 
adulticides that kill adult pests on contact to insect growth regulators 

that prevent the emergence of future generations, these insect control 
products are designed to work together for long-term protection.

Call 800.248.7763 or visit BugFreeGrains.com 

to learn more about long-term insect control.
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Before we developed the shuttle-loader, Mid-Valley’s 
Crookston grain operations consisted of a small elevator 
(today referred to as Elevator No. 2) which loaded 26 cars. 
We couldn’t compete with elevators loading shuttles. We 
either had to do something dramatic or merge.

We owned the old Cargill grain facility 
south of town, but we sold that property in 
1990 to Anheuser-Busch. Well, in 2005, we 
bought it back and began to build a shuttle 
loading facility there.

To the existing wood-cribbed elevator, 
we added a loading tower and two 
365,000-bushel bins. From the start, we 
handled three commodities—soybeans, 
wheat and corn—with our two bins and 
two dumps. That got to be a real pain, 
especially since we had only one scale and 
a 3,200-bushel-per-hour drier. We were 
dumping just 140 trucks a day because each truck had to 
weigh in and weigh out across the same scale. 

The first year, we handled around 8 milllion bushels, but 
it was a lot of work.  And since we didn’t have automatic 
sweep augers in the bins back then, it took a day or two to 

sweep the bin bottoms. 
In 2009-10, we added a 500,000-bushel bin and two 

dumps to the complex. That gave us four dumps, which 
shortened the truck lines. At the same time, we added 
a second scale and constructed a looped road so trucks 

coming in and going out were not opposing 
each other.  

In 2013-14, we added a 700,000-bushel 
bin and right after that we installed a 
10,000-bushel-per-hour drier in place of the 
3,200-bushel-per-hour. We also installed two 
hopper-bottom wet bins and another leg, 
so we could dump two commodities at the 
same time. Now we can dump 350 trucks 
per day.

Another thing that has changed is our 
emphasis on safety. From the time I started 
working for Mid-Valley Cooperative in 1989 

to now, the emphasis on safety has increased greatly. For 
example, we now have fall protection for our employees 
loading railcars, and we’ve installed non-entry sweep augers 
in every one of our bins. In effect, we’ve greatly reduced our 
employee risk of injuries, while cutting the time it takes to 

FAST, SAFE DUMPING AND RAIL-TO-MARKET 
AT CROOKSTON TERMINAL

A MANAGER’S VIEW

By Rick Meine, Location Manager, CHS Mid-Valley Grain 

Our shuttle-loader along U.S. Highway 75 south of Crookston has undergone major changes since it opened in 2005. 
I’ve been location manager at the shuttle loader from the beginning.

4

 The dumping 
time is twice as 

fast as it was 
when we began 
loading shuttles.

“

“



Rick Meine 
grew up on a 
small farm, six 
miles from where 
the Crookston 
shuttle loader 

puts farmers’ grain on rail today. After 
graduating high school in 1989, Rick 
went to work for Robert Staehnke 
at Mid-Valley Grain Cooperative. He 
worked in the driveway until 1995, 
when he took a job hauling heavy 

equipment and grading roads. In 
May 1996, he re-joined Mid-Valley as 
manager of its Euclid location. 

In 2000, Rick returned to work at 
Crookston, and in 2005 he accepted 
his current assignment as location 
manager of the grain terminal south 
of the city, along U.S. Highway 75. He’s 
been with the shuttle loader from the 
start.

Rick, his wife Karen, and daughter 
Savannah, live on Rick’s family farm 

south of Crookston. In the past, Rick 
enjoyed racing. He raced a 1969 
Camaro in the super stock class of the 
Muscle Car Shootout in Brainerd from 
2005 to 2010 and won that class three 
of those six years.

Rick has now put his racing aside 
in favor of attending his daughter’s 
sporting events. However, he still likes 
doing a little ice fishing and going 
four-wheeling in the summer.

WITH SHUTTLE-LOADER FROM THE START 

sweep a bin floor from a day or two to four hours.
On the customer side, we’ve constructed a building that 

truckers can pull into to get away from the ever-present 
wind, while they un-tarp their trucks in preparation for 
probing and dumping grain.

Today, we can store just over two million bushels and 
acquire the grain to load a unit train in a day and a half. It 
used to take a week.

It costs us less now to do things than it did at the 
beginning and our employees spend less time at work. For 
the most part, they would rather be home than working 
overtime.

Our farmer-customers also spend less time waiting in line 
than they used to. The dumping time is twice as fast. Output 
is about the same, but we’ve always been quick about that 
part of the process. 

During last fall’s soybean harvest, we loaded two shuttles 
in two and one-half days. In the beginning, we didn’t have 
the ability to source the 825,000 bushels needed for those 
shuttles in two days. Now we do.

 Our motivation to improve was simple: If we didn’t 
improve our speed, farmers would go other places. Their 
ability to bring in the crop has increased dramatically, and we 
needed to be able to handle it. In addition, good employees 
will look elsewhere for work, if conditions are not safe.  

Today, the Crookston terminal is fast on dumping trucks. 
We don’t even see the drivers. They scan their cards at the 
scale where their load is probed. Then, they dump their 
loads and scan out. No need to get out of their trucks. We’re 
also staffed with good employees who know their job and 
work together to get things done. 

It’s a good mix.

Mid-Valley employee Bayardo Mendieta dumps a 
semi of wheat at the Crookston terminal.
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Truckers can pull into this building and untarp their 
trucks, sheltered from the ever-present wind.



Prior to harvest, make sure your 
trailers are empty and cleaned out 
to help prevent any contamination 
issues. Remember, if you work with 
treated seed, you must clean out 

your equipment prior to loading grain. Trucks found with 
treated seed will be rejected.

Along with cleaning equipment, pre-
harvest inspection and maintenance is 
important. This will help ensure equipment 
is safe to use and help keep you compliant 
with DOT regulations.

Please lubricate doors, gates and slides 
to be sure they operate with ease. A lot 
of grain will be unloaded at our facilities. 
Please keep equipment in peak operating 
condition. It will help everyone—in the 
driveway and in line.

When getting probed, wait for the signal 
to pull ahead. Driving off with the probe  
down can cause damage and downtime.  
If you have any questions on location 
operation procedures, come inside and ask.

Watch driveway personnel for instruc-
tions. They will direct you when and where 
to stop and when to pull ahead. They will 
also notify you when they have finished unloading your 
truck. Do not begin hoisting the dump bed until instructed. 

If you are aware of any issues or special procedures for 
operating or opening your equipment, please notify the 
employees. Remember, there are many other trucks coming 
through, and certain specific tasks for every truck may be 
hard to remember.

Do not leave the driveway until the employee has 
signaled you away. Again, use the driveway employees as 

a source of communication—an important 
step in the process. They will alert you 
when your truck has been unloaded and it 
is safe for you to pull away.

Drive slowly and use caution when 
entering or exiting the yard. There will be a 
lot of vehicle/people traffic, so watch your 
surroundings and help keep everyone safe. 

Check your tickets for the correct  
information: name, commodity, license 
number, and any other important information.

While you will be working long, difficult 
hours, keep in mind that CHS grain  
employees will also put in a lot of hours 
and hard work to make the unloading 
process quick and simple for you. We all 
want to have a successful harvest, which 
includes everyone making it through  
safe and healthy.

Thank you!

SAFETY AND COMPLIANCE

DELIVERING GRAIN THIS SUMMER AND FALL
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It’s almost harvest season again. All of the long hours and hard work are about to pay off. While 
we hope you have a bountiful and prosperous harvest, there are some things your CHS grain 
employees would like you to keep in mind. This is a very important and exciting time of the year, 
but it can also be filled with stress, fatigue and inattentiveness. 

By Trevor Staehnke

Safety and 

Compliance Manager 

CHS Mid-Valley Grain

Make sure your 
trailers are empty and 
cleaned out, prior to 
harvest, to prevent 

any issues with 
contamination.
Watch driveway 

personnel for 
instructions. They will 
direct you when and 
where to stop and 

when to pull ahead.

“

“



EXPERIENCED AGENT 
JOINS NORTHWEST

RISK MANAGEMENT

By Lonnie Longtin
Northwest
Insurance Services

After 28 years in the insurance business, Brian Berdahl 
has a well-rounded knowledge of property and casualty 
insurance. In his new position, he looks forward to expanding 
that knowledge to multi-peril and crop-hail insurance. He’ll 
work with the wide range of carriers offered through CHS’ 
Northwest Insurance Services. 

“I’ve been involved in selling 
property and casualty insurance in 
Red Lake Falls for over 25 years,” 
says Brian, who sold his independent 
agency three 
years ago and 
moved his family 
to Devils Lake, 
where he worked 
as an insurance 
field adjuster. 

Having returned to northeastern Minnesota recently, Brian 
is resuming his insurance career with Northwest Insurance 
Services at our office in St. Hilaire.

A native of Minot, Brian studied at Minot State University 
before accepting a position with American Family Insurance 
in Red Lake Falls in 1989. He eventually became an 
independent agent.

Brian and his wife Coreen have just purchased a home in 

the Maple Lake area. The couple has three grown daughters. 
In his free time, Brian enjoys hunting, fishing and golfing.

“After a three-year break from selling insurance, it’s kind 
of refreshing to get back into it,” says Brian. “I gravitate 
toward things I’m used to, and selling insurance has been my 
strength.”

You may contact Brian by calling Northwest Insurance 
Services at 218-964-5252. 

AGENTS PHONE             

Lonnie Longtin 218-964-5252
Lynnette neLson 218-964-5252
Brian BerdahL 218-964-5252
LyLe Fuchs 218-945-6964
Jannadee Fuchs 701-371-6193
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Jim Krogstad, manager at CHS Mahnomen’s Winger location, likes the one-on-one contact with employees and 
customers of this 330,000-bushel elevator on the Soo Railroad.
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PUTTING GRAIN ON RAIL AT WINGER

LOCATION SPOTLIGHT

“I thoroughly enjoy working with customers on 
marketing ideas and options for the crops they raise and 
bring to the elevator,” says Jim, who started in the grain 
business in 1986. He managed the branch at Twin Valley for 
16 years before coming to Winger 10 years ago.

The Winger elevator takes in spring wheat, soybeans, 
and corn from local farmers and from truck elevators like 
Fertile, 14 miles west. “Our annual grain handle is about 2.5 
million bushels,” says Jim. “Probably half a million comes 
from elevators that are not on rail.” 

The Winger elevator co-loads 100-car unit trains with 
the Mahnomen elevator 18 miles south. Each elevator 
loads 50 cars for shipment to market on the Soo Railroad. 
Recently, though, Winger has been trucking some grain to 

the Erskine Terminal, another branch of CHS Mahnomen. 
Erskine loads 110-car shuttles on the Burlington Northern, 
and sometimes the margins are better going to the West 
Coast that way.

The Winger elevator also operates a bagged feed 
business that serves their clientele with livestock and a 
seed business managed by Dan Peterson and Mike Gieseke. 
“We sell bulk and bagged wheat, corn and soybean seed, 
in addition to custom seed cleaning for their farmer-
customers,” explains Jim. “It’s another source of revenue 
useful to a small elevator.”

Local loyalty 
Married to his high school sweetheart for 38 years,  

Winger co-loads 100-car trains with the 
Mahnomen Elevator, 18 miles south.



Jim and Kim Krogstad raised three daughters and have 
six grandchildren. “Our enjoyment is keeping our little 
farm clean and neat,” says Jim. The farm consists of 
45-acres of woods, water and four-wheeler trails, not far 
from where Jim grew up in Ada, MN.

Still, Jim enjoys his work in the grain trade and hopes 
to continue for a while, despite changes in agriculture. 
The biggest change has been the size of his farmer-
customers.

“Twenty-six years ago, our customers were dumping 
single axles and tandems,” says Jim, “now, 90 percent of 
the grain comes in by semi.” 

Other things haven’t changed. “I still buy the grain 
myself, and I keep in contact with my producers when 
I see spikes in the market,” he states. “When they are 
busy, they seem to appreciate a call from their local 
elevator.”

Jim says he’s very fortunate to supervise three good 
co-workers, each with more than 25 years of experience.

“Our local patrons are very loyal to us,” says Jim. 
“They like conversing directly with the employees, and 
they appreciate the convenience of driving just a few 
miles.” The Winger elevator does, however, attract some 
grain from a considerable distance. 

“Some customers travel 70-100 miles from Gulley, 
MN, to the north and Black Duck, MN, to the east,” says 
Jim, adding that Black Duck has no grain elevator. “It’s 
the marketing opportunity that brings them to Winger.”

The Winger elevator, with 330,000 bushels 
of storage, handles 2.5 million bushels annually.

Jim weighs a truck in the scale room, while driver 
Dick Bjerk looks on. Dick has hauled a load of 
wheat to Winger from Fertile.

9Location manager Jim Krogstad enjoys 
working with customers on marketing ideas.
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When CHS Key Agronomy Specialist Tim Swanson planted his first Innovation Plot near Casselton, he had no idea  
field-sized trials combining precision technologies with a variety of agronomy inputs would become such a big thing. 

RESEARCH

ONE-OF-A-KIND FIELD-SIZE AGRONOMY TRIALS

“The first plot I planted was 606 acres 
near Casselton in 2015,” he states. Now 
the idea is growing quickly.” Tim estimates 
10-12 Innovation Plots will be planted this 
year, from South Dakota to Minnesota to 
Illinois. CHS Ag Services alone has five 
plots scattered throughout its market area 
in eastern North Dakota and northwestern 
Minnesota.

 The field-sized trials are planted on a 
much larger scale than standard test plots, using the cooperating 
farmer’s own equipment and rates. “We try to match whatever 
we do with the farmer’s practices,” says Tim. For instance, if the 
key agronomist is trying an in-furrow starter and the farmer 
would use three gallons, that’s what Tim uses—even though he 
might prefer to use five. He wants the trial to be as much like real 
life as possible—matching agronomics with a grower’s budget to 
get the realistic results a grower will likely see.  

The Innovation Plot compares a variety of in-furrow 
treatments, foliar treatments and perhaps some in-season  
fertilizer treatments, along with different fertility recom-
mendations, products, rates and precision practices. 
Products like Unlocked (PGR), N-Edge® Nitrogen Stabilizers, 
20-0-0-5 liquid for top dressing, XLR-rate™ 7-23-5, Levesol 
DFC™, Soyshot™ starter fertilizer, Soygreen®, MicroEssentials® 
SZ™, Aspire® and potash in high potassium testing fields will 
be tested in the 2017 Innovation Plots. The plots will also test 
practices like using YieldPoint® to manage fertility recs and 
monitor in-season imagery, in-season top or sidedressing, 

and constant monitoring of the fields and treatments.  
“Our goal is to find accurate information the producer is 

looking for, in his own backyard,” says Tim.
The results of these trials are expressed as a percentage of 

ROI, instead of actual bushels, as in the case of most test plots. 
Tim will say, for instance, that a particular product or practice 
yielded 10 percent better than the check. “We’ve got growers 
aiming for 200 bushels and some for 150,” he states. “Expressing 
benefit as a percentage rather than in bushels works better for 
both growers.” By using a percentage, the grower can calculate 
what his own return would be if he adopted the product or 
practice used in the Innovation Trial.

Expressing results in percentages also avoids disclosing the 
cooperating farmer’s personal data.

By planting each Innovation Trial on grids and zones, Tim and 
other CHS key agronomy specialists across the Midwest are able 
to glean information on dozens and dozens of combinations. 
These involve  numerous soil types planted with various 
seed products at differing rates and applied with a variety of 
fertility and plant health grower products. All data points are 
georeferenced.

 “It’s not just close, as if we used a weigh wagon to measure 
the results, it’s definitive,” says Tim, adding, “the amount of 
accurate information we can bring to the farmer from these plots 
is phenomenal.”

This year, CHS Ag Services and the YieldPoint team of Paul 
Davey and Mark Halley will be planting a Soybean Innovation Trial 
near Clearbrook, a Wheat Innovation Trial near Warren, a Corn 
Innovation Trial near Northwood, and a Sugar Beet Innovation 

Tim Swanson



Trial near East Grand 
Forks. All results will be 
published and available 
from CHS Ag Services 
agronomists after harvest. 
But not all trials will 
feature farmer tours, since 
these field-sized trials 
are being conducted on 
working farms.

The exception: Tim 
Swanson will host a 
farmer tour of the 
Soybean Innovation Trial near Clearbrook, on Tuesday, July 18. 
Mapping coordinates will be distributed to farmers who wish to 
load them onto their tablets prior to the tour.  

“You will be able to import these maps onto your device, 
so as you are walking around this Innovation Plot, you can see 
your location on both actual and satellite maps,” says the key 
agronomy specialist who originated the CHS Innovation Plot.

Editor’s Note: Growers who wish to attend the July 
18 Soybean Innovation Trail near Clearbrook, MN, are 
encouraged to make reservations through their CHS Ag 
Services agronomist. 

The goal of A&S Ag Sales is to be the best in the business while ensuring customer satisfaction 
& top-quality products.  With honesty, respect & care for our customer’s needs, 
we hope to gain your repeat & referral business.

Services
• Concrete • Grain Bin Erection 

• Steel Building Erection
• Millwright Service & Installation 

• Crane Service 

Products 
• Farm & Commercial Bins

• Steel Buildings • Grain Handling Equipment 
• Towers & Catwalks • Dryers • Fans

Travis | 218•201•0782      Reece | 218•280•5890     Dustin Isaak | 218•686•5979
www.asagsales.com | Argyle, MN

A&S Ag Sales, LLC

Grain Storage & Handling Equipment

Innovation Trial results are reported in percentages of improvement (over the check) 
rather than in bushels of increase, to make them more useful to all growers. 

CHS INNOVATION PLOT  
SOYBEANS

FARMER TOUR
TUESDAY, JULY 18, 2017  

CLEARBROOK, MN

Call your CHS Ag Services 
agronomist to attend.
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ENERGY SERVICES

It’s been 12 months since I came to work for CHS Ag Service’s energy division. I cover a geographic area from Goodridge 
on the east, to Argyle on the north and Ada on the south. I spend a lot of my time working with our energy customers 
in the Crookston, Oaklee and East Grand Forks areas. So yes, I put in a lot of windshield time, but it’s rewarding. I get to 
see a variety of ways people can be successful. Everybody farms differently.

MY FIRST YEAR AS A CERTIFIED ENERGY SPECIALIST
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My job, as a Certified Energy Specialist (CES), is to be 
available when a customer needs me—if a hydraulic line snaps, 
I run product to the field. In the middle of planting, I make 
sure we’re on top of their fuel supply. Whatever helps them be 
successful, I’m there. 
 
Stay full and pay when you want

I always appreciate bringing new ideas, products and 
programs to the country, especially if they help make my 
customers successful. One of the best ideas I’ve had the 
pleasure of introducing to customers is Cenex’s Automatic 
Fuel Delivery (AFD) program. 

With AFD, we put monitors on your tanks, so you don’t 
have to remember to call in and order fuel. You always have 
enough, because the AFD truck will add fuel, as needed.

We keep you full and—here’s the best part—you pay as 
you use the fuel or when you feel the market is right. There 
are many payment options with AFD. Call CHS Ag Services 
energy department at 701-772-4873 and ask a CES to 
contact you with information on all our options. 
 
A “no hassle” warranty

Another way I’ve helped my customers be successful 
is to tell them about Cenex’s Total Protection Plan® (TPP) 
warranty. The TPP offers valuable coverage beyond the 
manufacturer’s warranty, for both new and used equipment. 

You can buy extended protection for your used tractor 
at a one-time fee of $399. When you sign that tractor up, 
we’ll give you a credit for $200 of Cenex lubricants, so the 
coverage really only costs you $199.

All you do is use Cenex lubricants and send an oil 
sample in for analysis once a year. You’re protected for 
any repairs beyond the manufacturer’s warranty—no 
questions asked.

I’ve personally seen the TPP issue a check for $17,000 
to cover a repair bill. Without TPP, that would have come 
straight out of the farmer’s pocket. 
 
Focus on Oslo and Argyle

I was especially pleased to learn that members of the 
Farmers Union Oil Company of Oslo and Argyle had voted to 

merge with CHS Ag Services. I grew up in the Olso area and I 
know many of you well.

You’ve just come through a busy season, getting the 
2017 crop in the ground. We’re not high pressure. Our 
biggest advertising is word of mouth. As word gets around 
that AFD and TPP are proven money-savers, more growers 
will sign up.

I’m personally looking forward to introducing you to 
these and other valuable programs that will contribute to 
your success.

CES David Hunt (left) recently presented Kevin Lien, 
Crookston, MN (right), with a check for $8,366 to 
cover repairs to the camshaft of his CASE IH STX 
550. Kevin’s tractor was covered under Cenex’s Total 
Protection Plan warranty.

By David Hunt, Certified Energy Specialist



“I’m studying crop and weed science 
because I can’t imagine doing 
anything other than working in the 
field,” states Mackenzie Derry, who 
says she’s been joined at the hip to 
the land since she was little and riding 
tractors with her dad.

HUMAN RESOURCES

AGRONOMY INTERN RETURNS TO GRAND FORKS

The 2015 graduate of Thompson High 
School grew up on a small family farm 
that produces corn, wheat and soybeans, 
as well as beef cattle. 

Mackenzie is a junior at North Dakota 
State University, headed for a bachelor’s 
degree in crop and weed science with 
an emphasis in soils and a minor in ag 
business. This is her second summer 
interning with CHS Ag Services at Grand 
Forks, under the supervision of senior 
sales agronomist Angie Pulkurabek-
Moen.

Last summer, 
Mackenzie spent time 
scouting edible beans, 
sugar beets, corn, wheat 
and soybeans in the 
valley. “I got to know a 
lot of growers doing farm 
runs,” she states. “I even 
rode around in some 
combines during wheat 
harvest.”

This summer, in 
addition to delivering 
small amounts of 
chemicals and seed, 
Mackenzie looks forward 
to helping with chemical 
recommendations and 
taking responsibility for the acres that 
Angie and Grand Forks location manager 
Brandon Bina have lined up for her.

She’ll focus on helping producer-
customers of CHS Ag Services control 
inputs, while maintaining better looking 
fields and addressing resistance 
problems that crop up. Mackenzie says 
she’s been influenced by professor, 

Dr. R.G. Goose, and his introduction to 
soil sciences class that taught her soil 
management is so much more than 
just putting urea down and hoping 
something will grow. 

“There is a living eco-system 
underground that is the basis of our 
ag industry,” says Mackenzie. “Without 
healthy soil, we can’t grow anything.”

Mackenzie worked at Reynolds 

United Cooperative for two summers 
during high school. Now, as a junior at 
the university and in her second year 
interning with CHS Ag Services, she has 
some advice for anyone thinking of a 
career in agronomy.

“Take an internship and get out of 
your comfort zone,” she states. “It will 
make you a better agronomist or farmer.”

Mackenzie Deery

Without 
healthy 
soil, we 

can’t grow 
anything.

“

“
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FEEL THE PULSE

OF THE LAND

IN THE PALM

OF YOUR HAND

Maximize your return, acre by acre.
If your acres could talk, what would they say? Now you  
can hear more clearly what your land is telling you with  
Climate FieldView™, an integrated digital platform that  
helps you optimize resources and maximize yield.

Our services provide estimates or recommendations based on models. These do not guarantee results. Consult your agronomist, commodities broker and other service professionals before making financial, risk management, and farming decisions. Information and recommendations we provide do not 
modify your rights under insurance policies purchased through our affiliates. More information at http://www.climate.com/disclaimers. iPad® is a registered mark of Apple, Inc. Climate FieldView™ is a trademark of The Climate Corporation. ©2017 The Climate Corporation. All Rights Reserved.

To get started, contact Climate Support at 1.888.924.7475  
or visit Climate.com.
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FEATURE

 “I was on their board in 1970 when we applied for funds 
to build the project,” says Gerald. 

“We flew to Washington to meet with Senator (Milton) 
Young and Senator (Quentin) Burdick to see if we could get 
funding,” states Gerald, recalling that Senator Young was 
on the appropriations committee and had a lot of power. 
“We asked for half the money and ended up getting all the 
money needed to build the project,” he recalls.

But constructing a rural water system in frosty north-
eastern North Dakota proved equally as challenging as 
getting funding. “The contractors had never dug seven feet 
deep before,” said Gerald. “It took two years to get her built, 
but it’s been growing ever since.”

Gerald’s role on the project was recogized recently at 
Traill Water’s annual meeting.

Born on a local farm
Rural water is only one of Gerald’s preoccupations 

beyond a life-time of farming and raising a family in the 
Red River Valley. He was born just three miles from where 
he lives today. “I farmed with my dad, Walter, to start with,” 
says Gerald. When his dad passed away, the young man 
stepped out on his own.

“Mainly, we raised chipping potatoes for Frito Lay, but we 
also had wheat, barley and dairy,” says Gerald, noting that 
his farm has since changed. “We got out of dairy and quit 
potatoes when Frito Lay moved south.”

Over the years, Gerald and his wife Arla Mae raised seven 
children—four girls and three boys—on their property east of 
Reynolds. “The boys helped on the farm, so I was able to get 
away,” he chuckles.

By get away, Gerald means attend meetings—many of 
them cooperative leadership meetings. He was chairman of 
the board of Farmers Union Cooperative of Grand Forks for 
30 years. He also helped found and served on the Central 
Valley Bean Co-op board in Buxton, ND

“My wife said I was never home,” he smiles. Elected to 
the board of the Grain Terminal Association (GTA) in 1979, 
Gerald then dropped his position on the Central Valley Bean 
board. “I was on one too many boards” he states.

In 1983, GTA merged with North Pacific Grain Growers 

to become Harvest States, and in 1998, Cenex and Harvest 
States merged to become CHS Inc. Gerald served as 
chairman of the Harvest States board during the merger 
and as co-chair immediately following it. His 22 years on the 
board ended in 2001.

 Looking back over the years, Gerald can see it was a 
wise decision to merge Cenex and Harvest States into what 
is today a Fortune 100 organization with 2016 revenues of 
$30 billion.

“I never thought CHS would grow like it did,” says Gerald. 
“It was the right move [to merge Cenex and Harvest States], 
but it wasn’t easy. We always have opposition when we try 
to do what’s right.”

But it’s the individual farmers whose lives Gerald impact-
ed who will swear to his influence on upper Midwestern 
agriculture. Few events illustrate Gerald’s determination to 
do the right thing as vividly as the rebuilding of the Milton 
elevator, while he served on the Harvest States board.

The Milton fire
Milton was just another wood-cribbed line elevator when 

it burned to the ground in 1985. The board of directors gave 
indications they would not rebuild, but Milton growers raised 
$100,000 in debentures. Some pledged $1,000, $2,000 and 
as high as $6,000 in a depressed ag economy. The area 
farmers had a strong desire for a local elevator in Milton.

Tom Lehar (left) and Gerald Kuster at CHS Ag 
Service’s Grand Forks office.

A COOPERATIVE 
LEGEND IN OUR MIDST
At 80, Gerald Kuster towers over most of us—if not in 
stature, in the impact he’s made on those of us actively 
farming today and in the future. This tall, soft-spoken man 
from Reynolds, ND, can look back on a lifetime of advocacy 
for rural projects like the Grand Forks Traill Water System.



  

17

Milton’s farmers knew Gerald Kuster as a Harvest States 
director who had faithfully attended each of their annual 
meetings over the years, so they asked him to meet  
with them.

“I traveled to Milton with Harvest States fieldmen Jim 
Bareksten and John McEnroe,” recalls Gerald. “When we 
got there, we had to park half a mile away because so 
many farmers had crowded into town to argue for re-
building the elevator.”

Along with three men from Milton, Gerald 
agreed to take the farmers’ petition to the 
next Harvest States board meeting in St. 
Paul. The Reynolds farmer led the charge, 
presenting the debentures and arguing for 
the swift construction of a new elevator. The 
board agreed to rebuild.

Construction on the new Milton elevator 
began in 1986 and finished in 1987. 

Milton manager Dave Giles had been 
told, before the original elevator burned, 
that Milton would be highly successful if it 
reached 2 million bushels in grain handled 
annually. Very quickly after reconstruction, 
the new elevator reached 2 million bushels annually, and 
by the time Tom Lehar became manager in 1994, the grain 
handle had reached 6 million bushels. Within 10 years, the 
farmer’s debentures had been repaid.

Tom, who is now Northern Region Vice President, reports 
that in 2015 the CHS Milton Group was one of the top five 
performing business units in the CHS Country Operations 
division. The elevator now has almost two million bushels of 
storage and loads 110-car shuttles on a circle track that also 
brings trains of dry fertilizer to a mega-fertilizer plant.

Gerald’s legacy
“In all my years working for Harvest States and now CHS 

Inc., Gerald Kuster has been a constant supporter of what 
we do,” says Tom. “When he was on the board of directors, 
he attended every local annual meeting, and he still attends 
every corporate annual meeting.”

“Everyone in North Dakota knew Gerald,” continues Tom. 
“He was a good communicator and representative for the 
company for many years.

Tom adds, “When I think of a cooperative legend, Gerald 
Kuster comes to mind right away.”

Today, Gerald, his two sons Loren and Leroy and grandson 
Luke raise sugar beets, edible beans, soybeans and wheat. 
His sons and grandson do most of the fieldwork. “I haven’t 
even gotten on a tractor this spring—it’s been wet and we 
haven’t been that rushed,” he explains. “But I still do the 
chasing and repairs.”

When asked why he spent so much of his life directing 
cooperatives, Gerald said, “I truly believed in the cooperative 
system, and I wanted to be a part of it. It just grew.”

Today, the younger generations are taking their place 
in cooperative leadership. Grandson Luke worked for Agri-
Valley before returning to the family farm. He currently 
serves on the board of CHS Ag Services.

How will Luke benefit from the cooperatives Gerald has 
worked so hard to advance? “I hope they continue, as they 
have in the past, to provide what the farmer needs—and 
what Luke will  need,” says the North Dakota legend.

The CHS Milton Group, 
in 2015, was one of the top 

performing business groups
 in CHS Country Operations.

Left: The Milton Elevator 
before it burned in 1985.

Gerald’s grandson, Luke Kuster, plants a field of 
sugarbeets along I-29, east of Reynolds, N.D.



WHO DARES COVER YOUR EQUIPMENT? WE DARE!
CHS Ag Services actually backs up our products with a check, no questions asked.

ENERGY SERVICES

 You probably recognize some of  
the growers pictured above. Each 
of them has registered equipment 
under the Cenex Total Protection 
Plan® warranty, and each has recently 
received a check for repair costs on  
out-of-warranty equipment.

Everyone thinks getting an extended 
warranty on farm equipment is like 
jumping through hoops. It’s not! Our “no 
burden of proof” warranty makes it simple.

All you have to do is give your equipment an annual 
check-up, like you would do with your own body. Health 
insurance is a pain, but repairing and maintaining equipment 
under the Total Protection Plan is less expensive and a whole 
lot easier.

Sign up a new piece of equipment once, for 10 years or 
10,000 hours, for net $199—that’s less than 30¢ per month. 
Then, use Cenex lubricants. Once a year collect and send in 
an engine oil sample for analysis. 

If the oil sample indicates something is wrong, take your 
equipment to an authorized repair shop and Cenex issues a 
check. You’ve avoided a costly breakdown and downtime. 
Even if your equipment breaks down, you’re covered beyond 
the manufacturer’s warranty—no questions asked.

Did you buy an expensive factory extended warranty? 
The Total Protection Plan has been known to cover the 
deductible on that warranty as well.

Along with paying for the repair of any engine part 
touched by oil, the Total Protection Plan will cover diesel 
injectors and diesel injection pumps, if you use Cenex 
premium diesel fuels.

Other major oil companies spend big money to sponsor 
NASCAR. Taking care of customers is our sponsorship, and 
the pictures above are our victory laps.

Just call CHS Ag Services energy office at 701-772-4873 
and let one of our certified energy specialists tell you about 
our program for covering used equipment, too.
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By Jim Corbett
CHS Ag Services
Grand Forks

Left to right: 

• Certified Energy Specialist Jimmy Barta (right) with Mike (center) and Randy (left) of Emanuelson Farm, Drayton. The  
farm received $5,322.70 from the Cenex TPP warranty program for repair of a cam shaft flacking in the Spring of 2017.

• Curtis Swanson, Thief River Falls, receives a check for $8,803.20 from Certified Energy Specialist John Grandstrand (right)  
for repair of a bad wheel bearing on his 435 Quad Trac during a winter service check-up. No down-time.

• Chris Hong of Hong Farms, Buxton, receives a check for $19,552.50 to fully cover an engine overhaul that was required  
due to a cylinder failure that damaged other engine components.

Propane contracts with a variety of payment options are available now for the 2017-18 drying 
and heating season. Call our energy office at 701-772-4873 today to design a payment plan 
that is just right for you. 
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PLANT ASSURED

Individual results may vary, and performance may vary from location to location and from year to year. This result may not be an indicator of results you may obtain as local growing, soil and weather conditions 
may vary. Growers should evaluate data from multiple locations and years whenever possible. Asgrow®, Asgrow and Design®, are registered trademarks of Monsanto Technology LLC. All other trademarks are 
the property of their respective owners. ©2016 Monsanto Company.
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GRAIN TRADE

WHERE WILL ALL THE CORN GO?

At the time of writing this article, the 
end of May old-crop prices ranged from 
$3.56-$3.77 ½ per bushel and new crop 
prices ranged from $3.82-$3.95  
per bushel.  

The U.S. farmer is estimated to have 
sold 40 to 50 percent of last year’s 
15-billion-bushel crop and has nearly all 
their 2017 crop planted, with very few sales 
made. As of May 14, planting progress 
was 71 percent complete and is estimated 

to be at 85 percent by the 21st. The last 15 percent could be 
a challenge to get planted should current cold/wet weather 
conditions continue in June. The deadline for crop insurance 
protection was the end of May.  

The U.S. currently has a 2.3-billion-bushel carryout with 
only three months left in the marketing year. Export sales 
have been decent throughout the 2016-17 marketing year 
and weekly ethanol production numbers have been solid. The 
USDA estimated the 2017-18 carryout at 2.1 billion bushels, 
which would be the second largest U.S. carryout in several 
years. It has not been easy to see a significant rally or sustain 
a significant rally in years where the U.S. carryout has been 
over 2 billion bushels. 

The 2017-18 world stocks are estimated to be down 28.6 
MMT from 2016-17, primarily from the anticipated acreage 

reduction in the U.S. There is a notable amount of record 
production in various countries including Brazil, Argentina, 
FSU, Ukraine, etc., which could lead to stiff competition for 
the U.S. in the 2017-18 marketing year.  

There is a lot of the growing season yet to come. Old 
crop grain is expected to move once this year’s crop is in 
the ground and looking like it will develop and mature. This 
could be as late as July or August. Basis levels could be on 
the defensive throughout the summer as farmers will need to 
sell their old-crop grain to make room to store their new crop 
bushels in the fall. 
 
Looking forward

With a 2-billion-bushel carryout, ethanol production and 
weekly corn exports will need to stay at current levels. The 
newly planted corn needs to see drier weather and heat units 
to realize the 14-billion-bushel crop projected by the USDA 
in their May Supply & Demand report. All else equal, even a 
14-billion-bushel crop results in a 14.8 percent stocks-to-use 
ratio. This is the second highest seen in several years.  

Any hardship to the corn crop during the growing season 
could result in a rally in futures prices over the next 30-90 
days. Consider having both old crop and new crop offers in 
place. There are a variety of tools to help market your grain 
for a profit. Don’t hesitate to contact your local merchandiser 
or broker for details.

The year started out with the 2017 corn acreage estimated at 90 million acres (down 4 million acres from last year) with an 
estimated yield of 170.7 bu/A (down 3.9 bu/A from last year). Futures prices were in the $3.45-3.77 bushel range for old crop 
and $3.78-3.95 bushel range for new crop.  

By Ami L Heesch 

Market Analyst

CHS Hedging
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CHS Hedging LLC 
The Right Decisions  
for the Right Reasons 
Disclaimer: This material has been 
prepared by a sales or trading 
employee of CHS Hedging, LLC., and 
should be considered a solicitation.  
There is a risk of loss when trading 
commodity futures and options.



By mid-May this year, most crops 
were in. Planting progressed well.

Weather will be our next concern. 
Crop size will be in question for months 
yet, due to uncertainty of growing 
conditions. 

Things we know: 
• Bean acres will be up.
• Corn acres will be down.
• Wheat acres will probably be 

reduced.
U.S. bean inventories will stay heavy—not 

burdensome, but there will be plenty to go around. 
South America is coming off a record soybean 

harvest. Also, in July and August, South America 
will combine their second corn crop, which is also 
quite large. That will put pressure on U.S. corn 
values at the same time our producers want to 
empty their bins.

It’s a good thing China continues to have a big appetite  
for soybeans. This market is growing by two to three percent 
per year, but world supplies are moving up faster than  
new demand.

Weather will be pivotal for U.S. production. It won’t 
change world supply, but the perception should give us 
market rallies you should take advantage of.

Leave instructions with your merchandiser to price grain at 
certain levels. Volatility in the summer picks up and markets 
move rapidly. I’ve already collected quite few sell orders.

MOVE GRAIN WITH WEATHER RALLIES

LOCAL MARKETS

CHS GRAIN MERCHANDISERS

Tyler AAndAl, CHS Mid-VAlley GrAin, CrookSTon, Minn. 218-686-1717
kenT BerGerSon, CHS norTHweST GrAin, ST. HilAire, Minn.      218-686-9640
Jeff BloM, CHS norTHweST GrAin, ST. HilAire, Minn. 218-964-5252
lAVern eMery, CHS norTHweST GrAin, BAdGer, Minn. 218-782-2111
STeVe filipi, CHS Mid-VAlley GrAin, CrookSTon, Minn. 218-281-2881
pAT knuTSon, CHS MAHnoMAn, MAHnoMAn, Minn. 218-681-8494

By Jeff Blom,

Grain Merchandiser

CHS Northwest Grain

Built Ford Tough

802 Third Street West
Thief River Falls, MN  56701

218-681-2660
thiefriverfordinc.com

Service, Selection, and your Satisfaction. Our personal commitment to you.

CHS member Ford purchase program available at Thief River Ford



SEE WHAT OTHER FARMERS ARE 
SAYING WITH #MyFarmMyYield 

DEKALB® is continuously innovating to deliver maximum 
performance, no matter what comes your way. Our elite, 
advanced genetics have been proven again and again on a wide 
range of the most demanding growing conditions, so we can 
help you get more from your farm – acre to acre, field to field.

BRED TO YIELD

DEKALB.COM

Individual results may vary, and performance may vary from location to location and from year to year. This result may not be an indicator of results you may obtain as local growing, soil and weather conditions 
may vary. Growers should evaluate data from multiple locations and years whenever possible.DEKALB and Design® and DEKALB® are registered trademarks of Monsanto Technology LLC. All other trademarks 
are the property of their respective owners. ©2016 Monsanto Company.
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Visit www.engeniatankmix.com for a list of approved tank-mix partners. Grow Smart and Engenia are trademarks of BASF Corporation. 
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COMMUNITY SERVICE
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DOING SOMETHING COOL (AND HELPFUL) FOR YOUR KIDS
By Ryan Anderson, General Manager, CHS Ag Services

For the first time, on Sept. 19, CHS Ag Services will hold a Progressive Ag Safety Day at our offices in Warren. Invited to 
this safety education event will be 100 local elementary school students. 

We’re working with the school districts at Alvarado, Argyle, 
Stephen and Warren to invite their second and third graders.

CHS Ag Services will be the primary sponsor of this event. 
We’re working with other local businesses, like Evergreen 
Equipment, to supply the farm equipment on display at the 
Progressive Ag Safety Day. Local law enforcement and fire 
departments will be there, too.

The Progressive Ag Safety Day will feature six learning 
stations for the children to rotate between. They will learn:

• How to stay safe around big farm equipment
• Safe operation of ATVs and lawnmowers
• Farm animal safety
• Respect for electricity
• And much more . . . 
The ultimate goal of this Progressive Ag Safety Day will be to 

prevent accidents. The short term goal will be to do something 
really cool for your kids. The event will be lots of fun and 
appealing to 7- and 8-years olds.

Held in 410 locations across North America this year, 
Progressive Ag Safety Day is a way for CHS to give back to our 
communities. Our kids face potential hazards every day on their 
family farms. If they don’t live on a farm, they certainly have 
aunts, uncles. grandparents or friends who do. At some point, 
they will be exposed to these hazards.

It’s important that kids understand—we live and breath 
farming and they are the next generation of CHS Ag Services 
customers. If we can prevent one accident from happening it’s 
well worth it.
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YOU WORK SMARTER.
IT WORKS HARDER.

From the makers of MicroEssentials®, Aspire® premium potash is the fi rst of-its-kind to 

combine potassium with boron into a single granule. The result delivers a more balanced, 

simplifi ed application providing boron where it’s needed most: at the root level.

GET MORE FROM YOUR K AT ASPIREPOTASH.COM

©2016 The Mosaic Company. All rights reserved. Aspire® and MicroEssentials® are registered trademarks of The Mosaic Company.

123 N. Third Street  Suite 400  Minneapolis, MN 55401     P: 612-623-8000  www.broadheadco.com



Prosaro fungicide from Bayer gives farmers powerful activity on both leaf and head diseases for broad-spectrum 
disease control. This superior activity delivers proven yield and quality increases under a wide range of 
environmental conditions.

GET IMPROVED WHEAT GRAIN QUALITY 
AND YIELD WITH PROSARO®.

BETTER THAN A STROBILURIN

Field trials conducted in multiple states across multiple 
years have shown Prosaro brings farmers several big 
benefits over using a strobilurin product. The most 
significant benefit is that strobilurins applied after flag leaf 
emergence may increase DON levels, whereas Prosaro 
brings DON levels down. 

BENEFITS

•  Powerful performance against Fusarium 
head blight

•  No. 1 scab reducer
•  Preventive and curative action against 

leaf diseases
• Increased grain quality and higher yields
•  Strong performance in both spring and 

winter wheat

PROSARO QUICK FACTS

EPA Reg. No. 264-862

Restricted Use No

Signal Word Caution

Restricted Entry Interval 12 hours

Pre-Harvest Interval 30 days

Application Option Via ground, aerial 
  or chemigation

Rainfastness 2 hours

When you put a product side by side and you run a yield monitor 
against it in the same environmental conditions, you can see the 
difference Prosaro makes immediately. It helps to prolong the filling 
process of the grain and gives you the maximum potential of more 
bushels per acre.

You can show them [farmers] evidence on paper that shows what you 
did and how you did it, but until they try it in their fields...That’s where 
they’ll become the true believers - that this is a product that works every  
time you apply it. I don’t care if it’s dry conditions or wet conditions; 
Prosaro gives you a return on investment every time. 

 -Greg Messer, North Dakota
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EPA Reg. No. 264-862

Restricted Use No
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